CURIOSITY

COMPASSION

Academic outline

COURAGE

BTEC L1/2 Tech Award in Enterprise (2022 Specification)

Term 1 Aug-Oct

Term 2 Nov-Dec

Term 3 Jan-Feb

Term 4 Mar-Apr

Term 5 Apr-May

Term 6 Jun-Jul

Year 10:

Component 1

Exploring Enterprises

Learning aims A1/A2/A3/A4
The purpose of enterprise
(TC1, TC2, TC3, TC5)

Al Size of SMEs (TC1, TC2, TC3)
A2 Types of market e, e,
TC3)

Entrepreneurs (i, 1c, 1c3,1cs)
B2 Customer needs i, 1cz,
TC4,TC5)

A3 Activities and Aims (e,
TC3, TC5)

Using evidence to support
judgements

PSA Task 1A (12 marks)

Starting a business
Intro to aims

Aims of an enterprise
Financial and non-financial aims
Skills and characteristics

Component 1
Exploring Enterprises

Learning aims
B1/B2/B3/B4

A4 Skills of an
entrepreneur (TC2, TCS)

A4 Characteristics of an
entrepreneur (TC2, TCS)

Using evidence to support
judgements

PSA Task 1B (12 marks)

B1 Primary market

research methods (TC1, TC2, TC4,
TC5)

PSA Task 2A (4 marks)

Purpose of research
Market research

Primary and secondary research
Quantitative and qualitative
research

Component 1

Exploring Enterprises
Learning Aims
B1/B3/B4/C1/

B1 Secondary market
research methods (i, tcz, s, 7cs)

PSA Task 2B (4 marks)

B4 Suitability of market
research methods
B3 Understanding

competitor behaviour a,1e,
TC4,TC5)

PSA Task 2C (4 marks)

C1 Situational analysis:

C1 Political factors (i, ez, 7cs,
TC5)

C1 Economic factors (i, e,
TC4, TC5)

Purpose of research
Market research

Primary and secondary research

Component 1

Exploring Enterprises
Learning Aims C1/C2
C1 Situational analysis:

C1 Social factors (i, te, 7cs,
TC4, TC5)

C1 Technological factors

(TC1,TC2,TC3, TC4, TCS)

PSA TaSk 3A (12 marks)

C2 Situational analysis:
C2 Strengths (TC1, TC2, TC3, TC4, TC5)

C2 Weaknesses (TC1, TC2, TC3, TC4,
Tcs)

C2 How strengths and
weaknesses can mitigate
challenges or take
advantage of
opportunities (i, e, 73, ea, 1es)

PSA TaSk 3B (12 marks)

Including resubmission
Purpose of research

Quantitative and qualitative
research

SWOT analysis

PEST Analysis

Market research

Primary and secondary research
Quantitative and qualitative
research

Component 2
Planning and running an enterprise

Learning aim A1/A2

Al Choosing 2 ideas for a
micro enterprise activity
(TC1, TC4, TCS)

Generate Ideas
Interests, skills,
characteristics

Target market
Promotional ideas
Costs,

Resources

Risks

PSA TaSk 1A(12 marks)

Component 3
Marketing and Finance for Enterprises

Learning aim A1/A2

Starting a business
Intro to aims

Aims of an enterprise

Financial and non-financial aims
Skills and characteristics
Generate business ideas
Research for a new business

Component 3
Marketing and Finance for Enterprises

Learning aim A1/A2
Planning for a micro

enterprise activity Part 1B
(TC1, TC2, TC4, TC5)

A2 Planning for a micro

enterprise activity
(TC1, TC2, TC4, TC5)

Aims, business description
Target market
Product details

Hybrid approach with
component 3:

Al Segmentation Target
audience

A2 4PS, (TC1, TC2, TC3, TC4, TCS)

A3 Factors influencing
choice of promotion

A4 Trust, reputation and
loyalty

PSA Task 1B (12 marks)

Segmentation

Market segmentation 2
Target market
Marketing Mix (4Ps)
Marketing mix (4Ps) 2
Business plan

Business plan2



https://www.tutor2u.net/business/reference/starting-a-business-what-is-enterprise
https://www.youtube.com/watch?v=9a00qFg_tqw
https://www.tutor2u.net/business/reference/aims-and-objectives-of-a-business
https://www.tutor2u.net/business/reference/starting-a-business-objectives-of-an-entrepreneur
https://www.tutor2u.net/business/reference/entrepreneurs-and-enterprise-skills-revision-presentation
https://www.youtube.com/watch?v=iIUToIxGohc
https://www.bbc.co.uk/bitesize/guides/z6y9rj6/revision/1
https://www.tutor2u.net/business/reference/market-research-for-a-new-business-revision-presentation
https://www.tutor2u.net/business/reference/marketing-research-quantitative-and-qualitative
https://www.tutor2u.net/business/reference/marketing-research-quantitative-and-qualitative
https://www.youtube.com/watch?v=iIUToIxGohc
https://www.bbc.co.uk/bitesize/guides/z6y9rj6/revision/1
https://www.tutor2u.net/business/reference/market-research-for-a-new-business-revision-presentation
https://www.tutor2u.net/business/reference/marketing-research-quantitative-and-qualitative
https://www.tutor2u.net/business/reference/marketing-research-quantitative-and-qualitative
https://www.tutor2u.net/business/reference/swot-analysis
https://www.indeed.com/career-advice/career-development/pest-analysis
https://www.youtube.com/watch?v=iIUToIxGohc
https://www.bbc.co.uk/bitesize/guides/z6y9rj6/revision/1
https://www.tutor2u.net/business/reference/market-research-for-a-new-business-revision-presentation
https://www.tutor2u.net/business/reference/marketing-research-quantitative-and-qualitative
https://www.tutor2u.net/business/reference/marketing-research-quantitative-and-qualitative
https://www.tutor2u.net/business/reference/starting-a-business-what-is-enterprise
https://www.youtube.com/watch?v=9a00qFg_tqw
https://www.tutor2u.net/business/reference/aims-and-objectives-of-a-business
https://www.tutor2u.net/business/reference/starting-a-business-objectives-of-an-entrepreneur
https://www.tutor2u.net/business/reference/entrepreneurs-and-enterprise-skills-revision-presentation
https://www.tutor2u.net/business/reference/generating-business-ideas-for-a-start-up-revision-presentation
https://www.tutor2u.net/business/reference/market-research-for-a-new-business-revision-presentation
https://www.bbc.co.uk/bitesize/guides/z7scbdm/revision/1
https://www.tutor2u.net/business/reference/marketing-segmentation-targeting-positioning-video
https://www.tutor2u.net/business/reference/target-market
https://www.bbc.co.uk/bitesize/guides/z4wtmfr/revision/1
https://www.bbc.co.uk/bitesize/guides/zn2shbk/revision/1
https://www.tutor2u.net/business/reference/business-planning-introduction
https://www.bbc.co.uk/bitesize/guides/z7t3f4j/revision/1
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Component 2
Planning and running an enterprise

Learning aim /B1/B2/C1
Component 2
Planning for a micro

enterprise activity Part 1C
(TC1,TC2, TC4,TCS)

Hybrid approach with
component 3:

B3 Revenues and costs
C2 Cashflow forecasts

C3 Improvements to cash
flow problems

C4 Break even analysis
B4 Financial forecasts
Risk and viability

(TC1, TC2, TC3,TC4, TC5)
PSA TaSk 1C (12 marks)

Creating a resource to
pitch to entrepreneurs
and then pitching the

micro enterprise activity
(TC1, TC2, TC4, TC5)

PSA Task 2A (12 marks
Generate business ideas
Research for a new business
Segmentation

Market segmentation 2
Target market

Marketing Mix (4Ps
Business plan

Business plan2

Component 2
Planning and running an enterprise

PSA

Task 2b, Task 3a, Task 3b
Reviewing own
performance.

PSA TaSk ZB (12 marks)

Component 3: Hybrid
model. Recap:

Al Segmentation Target
audience

A2 4PS, (TC1,TC2, TC3, TC4, TCS5)

A3 Factors influencing
choice of promotion

A4 Trust, reputation and
loyalty

B1 Financial documents e,
TC5)

B2 Methods of payment
(TC2, TC5)

B3 Revenue and costs (e,
TC3, TC4, TC5)

B4 Financial statements (e,
13,1c5) C5 Sources of finance
(TC1, TC2, TC3, TC4, TC5)

Revenues, costs and profit

Cash flow forecasts

Solve cash flow problems

Break even

Component 3
Marketing and Finance for Enterprises

Learning Aims A/B

Al Choosing ideas for micro-
enterprise

A2 Plan for a micro-
enterprise activity

B1 Production of
presentation

B2 Delivery of presentation
C1 Review of presentation
Complete internal
assessment for

component 2

Al Targeting and
segmenting the

market

A2 4Ps of the marketing mix
B3 Revenue and costs

C2 Cash flow

B1 Financial documents B2
Methods of payment (e, 1cs)

B3 Revenue and costs (e e,
TC4, TC5)

B4 Financial

Segmentation

Market segmentation 2

Target market

Marketing Mix (4Ps)

Marketing mix (4Ps) 2

Financial documents
Financial documents 2

Component 1 and Component 2
PSA resubmission opportunity

Component 3
Marketing and Finance for Enterprises

Learning aims
C1/C2/C3/c4/C5

C1 Budgeting

C2 Cash flow

C3 Suggesting
improvement to

cash flow problems

C4 Break even analysis and
break even point

B1 Financial documents
B2 Payment methods
B3 Revenue and costs
B4 Financial statements
B5 Profitability and
liquidity

Exam revision

Revenues, costs and profit

Cash flow forecasts

Solve cash flow problems

Break even
Sources of finance

Component 1 and Component 2
PSA resubmission opportunity

Component 3
Marketing and Finance for Enterprises

Revision
Learning aims A/B/C

Terminal examination
Segmentation

Market segmentation 2
Marketing Mix (4Ps)
Financial documents
Financial documents 2
Revenues, costs and profit
Cash flow forecasts

Solve cash flow problems
Break even

Sources of finance



https://www.tutor2u.net/business/reference/generating-business-ideas-for-a-start-up-revision-presentation
https://www.tutor2u.net/business/reference/market-research-for-a-new-business-revision-presentation
https://www.bbc.co.uk/bitesize/guides/z7scbdm/revision/1
https://www.tutor2u.net/business/reference/marketing-segmentation-targeting-positioning-video
https://www.tutor2u.net/business/reference/target-market
https://www.bbc.co.uk/bitesize/guides/z4wtmfr/revision/1
https://www.tutor2u.net/business/reference/business-planning-introduction
https://www.bbc.co.uk/bitesize/guides/z7t3f4j/revision/1
https://www.bbc.co.uk/bitesize/guides/zb2shbk/revision/1
https://www.youtube.com/watch?v=pDfwspXnx5E
https://www.youtube.com/watch?v=FwltaTE_vvE
https://www.youtube.com/watch?v=578qM7sXo_M
https://www.bbc.co.uk/bitesize/guides/z7scbdm/revision/1
https://www.tutor2u.net/business/reference/marketing-segmentation-targeting-positioning-video
https://www.tutor2u.net/business/reference/target-market
https://www.bbc.co.uk/bitesize/guides/z4wtmfr/revision/1
https://www.bbc.co.uk/bitesize/guides/zn2shbk/revision/1
https://www.bing.com/videos/search?q=financial+documents+btec+enterprise+video&docid=603530256167351206&mid=FF000C99AF13974DA829FF000C99AF13974DA829&view=detail&FORM=VIRE
https://www.bing.com/videos/search?q=financial+documents+btec+enterprise+video&view=detail&mid=D4BA8B19DE97CF75A13BD4BA8B19DE97CF75A13B&FORM=VIRE
https://www.bbc.co.uk/bitesize/guides/zb2shbk/revision/1
https://www.youtube.com/watch?v=pDfwspXnx5E
https://www.youtube.com/watch?v=FwltaTE_vvE
https://www.youtube.com/watch?v=578qM7sXo_M
https://www.youtube.com/watch?v=aFGiixmLgbI
https://www.bbc.co.uk/bitesize/guides/z7scbdm/revision/1
https://www.tutor2u.net/business/reference/marketing-segmentation-targeting-positioning-video
https://www.bbc.co.uk/bitesize/guides/z4wtmfr/revision/1
https://www.bing.com/videos/search?q=financial+documents+btec+enterprise+video&docid=603530256167351206&mid=FF000C99AF13974DA829FF000C99AF13974DA829&view=detail&FORM=VIRE
https://www.bing.com/videos/search?q=financial+documents+btec+enterprise+video&view=detail&mid=D4BA8B19DE97CF75A13BD4BA8B19DE97CF75A13B&FORM=VIRE
https://www.bbc.co.uk/bitesize/guides/zb2shbk/revision/1
https://www.youtube.com/watch?v=pDfwspXnx5E
https://www.youtube.com/watch?v=FwltaTE_vvE
https://www.youtube.com/watch?v=578qM7sXo_M
https://www.youtube.com/watch?v=aFGiixmLgbI



